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The Points Analyzer is here to help. 
It makes your options quick, easy, and intuitive to compare,  so your decisions are fully informed, totally tailored, and 
aligned with your goals, timeline, and budget.

Okay, but wow… that’s a lot of numbers. 
At first glance, the Analyzer looks like an impenetrable wall of numbers. But don’t worry — we’ve got you. 

If you love a good spreadsheet, you’re in for a treat. If you’re spreadsheet-skeptical, give this one a chance. 

This guide will walk you through the Analyzer, section by section, helping you understand how it works and how to use 
it to choose the right rate and point combo with confidence. 

The control panel. This is where we enter key details 
about your purchase, property, and loan. It’s the engine 
behind the math, so you don’t need to study it — but if 
you’re proofing our work and something looks off, please 
let us know. 

A1: Monthly insurance is an estimate until you provide a quote 
from your insurance agent. The final number affects your 
monthly payment and funds due at closing. 

A2: Any amount of buyer’s agent commission (BAC) that you’re 
paying directly should be listed here.

A3: Local custom or negotiated terms determine how certain 
closing costs are split between you and the seller. 

A4: If the seller is paying a credit toward your closing costs, 
you’ll see it here. 

A5: If earnest money is reflected here, it’s already been credited 
toward the cash due at closing in Section B. (Don’t subtract it 
again!)

A6: When applicable, mortgage insurance, up-front MIP, and 
funding fees can vary widely. Let us know if you have any 
questions about what you see here.

When it comes to loans, one size doesn’t fit all.  

The decisions you make about paying points (or not) affect 

your interest rate, monthly payment, and the short- and 

long-term cost of your loan. (So yeah… kinda important.)

What’s the point? Your key to the Points Analyzer

Section A: Data Entry and Setup
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If there are just two numbers you need to know, they’re 
your monthly payment and the cash needed to close — 
and both are right here. 

B1: We usually provide six interest rate options, listed from 
highest to lowest. 

B2: The monthly payment shown includes everything: loan, 
taxes, insurance, and mortgage insurance (if applicable), and any 
HOA dues — even if you’ll be paying some elements separately. 
Insurance costs may be estimated and subject to change. 

B3: Cash due at closing reflects credits for any earnest money 
or seller credits in Section A. This number is our current best 
estimate, but it’s still subject to change. 

B4: Seller credits may not exceed actual costs. If it looks like 
any credit might go unspent, we’ll call that out here —  along 
with the amount you risk leaving on the table. 

B5: If we sent your Analyzer with a loan summary, the matching 
option is highlighted for easy reference. 

If your loan includes a temporary buydown, this section 
breaks down the details — schedule, impact on your 
payment, total subsidy cost, and how your seller credit 
will be applied.

B1.1: Your buydown type. (e.g., 1-0, 2-1)

B1.2: The reduction to your effective rate and timeline. 

B1.3: Your total monthly payment (loan, taxes, insurance, 
mortgage insurance, HOA dues) for each year of the buydown. 

B1.4: Monthly payment savings for each year. 

B1.5: Total cost of the buydown subsidy. 

B1.6: A comparison of the subsidy amount and seller credit. 
If the credit exceeds the subsidy, the excess credit is applied 
to other closing costs. If it falls short, you’ll need to cover the 
difference. 

Section B: Total Monthly Payment and Cash Needed to Close

Section B1: Temporary Buydown Payment Schedule and Cost
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It’s called a Points Analyzer, so let’s get to the (ahem) 
point. Here are your options for points or a lender credit, 
how points affect your rate and payment, and a “quick & 
dirty” break-even calculation. 

C1: The monthly payment here is just principal and interest (not 
including taxes, insurance, mortgage insurance, or HOA dues).

C2: “Difference” shows the step-by-step change from the row 
above — in payment and in the cost of points. 

C3: Points are shown both as a percentage of your loan and as 
a dollar amount. 

C4: The “quick & dirty” break-even answers the question: how 
long does it take for each step down in payment to earn back 
the step up in the cost of points? It’s simple and intuitive, but 
cash flow is just one piece of a larger puzzle. 

Now let’s look at the long game. For each rate option, 
here’s how things play out over time — how much total 
interest you’ll have paid and your remaining loan balance 
at various points in time. 

D1: We’ve chosen timeframes that feel relevant to your 
decision-making, but if you’d like to see the numbers at a 
specific moment, just let us know.

D2: Interest is cumulative through the end of the year in the 
column heading, assuming no additional principal payments. 

D3: The remaining principal balance is also as of year-end, 
assuming regular payments with no extra principal. 

Section C: Cost of Points and Cash Flow Break-Even

Section D: Interest Paid and Principal Balance Over the Years
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E1: Each row represents one month of your loan, across all six 
loan options. 

E2: Each cell includes the total of points paid (or credit received), 
cumulative interest paid, and principal reduction, assuming no 
extra principal payments. 

E3: The darkest green cell in each row marks the lowest-cost 
option for that time horizon.

E4: Think about how long you guess you’ll keep the loan, but 
also how each option performs if your plans change, or future 
rates or other circumstances aren’t what you expect. 

Section E: CO$TFLOW™ Schedule and Heatmap 

Here’s where it all comes together. 

You’re bringing cash to closing, 
then making monthly payments 

that are a blend of principal and 
interest. 

CO$TFLOW™ = points + interest 

paid: principal paid down

The CO$TFLOW™ schedule lets 

you see your total loan cost over 

time, at a glance. 

Is paying points worth it? It depends 

on how long you plan to keep your 

loan. The heatmap makes it easy 

to spot the all-in lowest cost option 

each month of your entire loan term. 

Over the short term, prioritize lower 

up-front costs. Over the longer 

term, prioritize a lower interest rate. 

And if you’re unsure, strive for a 

balanced approach. The heatmap 

makes it easy to spot the timeline 

tipping points and make the right 

call. 

Wrapping Up 
Thank you for the opportunity to help with your loan — we’re excited and honored to be part of your homebuying journey.

We hope this tour has been helpful and that Points Analyzer makes your decision about your interest rate and discount points 

clearer and easier. 

Reach out with any questions!
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Guaranteed Rate does not provide tax advice, credit counseling or credit repair services. Please contact your tax adviser for any tax related questions. Applicant subject to credit and underwriting approval. Not all 
applicants will be approved for financing. Receipt of application does not represent an approval for financing or interest rate guarantee. Restrictions may apply, contact Guaranteed Rate for current rates and for more 
information.
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